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A Leader for Submarine Systems, Subsea Comms, Data & Power
We enable critical subsea missions
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Submarine Systems - Mission Critical Solutions

Source: Company  Information
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Subsea Communication & Data – Ocean Data Accessible

Source: Company  Information

Systems & Components

Inductive Mooring Systems Acoustic Recorder Buoy SystemModems

Modular Seafloor Lander Gateway SailbuoySonartransponder
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Subsea Power – Energy Available

Source: Company  Information

Battery Solutions for Underwater Vehicles

Energy Systems & Specialty Solutions
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Business Order Backlog Product

Key Milestones Reached By Gabler Group In Q1 2026

Finance

▪ Balance Sheet Repayment 
Complete

Sales

▪ USA Sales BD Hired

▪ Canada BD to begin May-end

▪ 33% of annual Sales-Manager 
target hired

€376,8mn Total Order Backlog1

Corresponds to >5x FY26 
Revenue Forecast

Near-term Fixed Order Signings

▪ Additional opportunities not in 
Total Order Backlog of >€80m 
in Energy Storage Systems

▪ Successful first sea trial of 
Torpedo USV; first deliveries in 
Q4 FY26

▪ 40% of annual R&D-developers 
target hired

Production Capabilities  

▪ Subsea Power moved to new 
production site

▪ New production site for 
Submarine Systems signed

Source: Company information, (1) Total Order Backlog: Defined as the sum of Soft Order Backlog and Fixed Order Backlog. Soft Order Backlog: Defined as the expected value of active, unawarded bids and proposals based on management's probability of award within a defined assessment horizon and is calculated as the sum over 
identified opportunities of the estimated contract value multiplied by the Company's internally assessed probability of award; it excludes opportunities below internal probability thresholds (i.e. below 50%) and excludes unpriced options. Not included in Total Fixed Order Backlog. Fixed Order Backlog: Defined as the aggregate value, as 
of a reporting date, of all contractually signed delivery agreements resulting in firm net sales. It excludes framework agreements without call-offs, unexercised options, letters of intent, and non-binding indications, but includes advance payments or letters of credit not yet fulfilled. 

Contract Type Size
1 Shipyard EU €20m
2 Navy EU €17m
3 Shipyard EU €10m
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Key Q1 2026 Milestone – Ranger + Raider Torpedo Tube Launched USVs

First sea trial for Torpedo USV completed successfully 

In advanced-discussions on two prospective contracts, 
each representing potential double-digit million revenues

▪ Designed to deliver battlespace advantage
▪ Launch, loiter, surface, observe, strike
▪ Ranger for ISR missions
▪ Raider for single use strike

▪ Depth rated to 300 meters
▪ Flexible payload configurations
▪ Low profile folding mast & keel
▪ Efficient electric drivetrain

First deliveries to be made in Q4 FY26

Source: Company information
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Key Q1 2026 Milestone – North America Sales & Production Expansion 

Source: Company information

On-the-ground North America Sales live, with senior business development leadership signed

▪  United States operational, Canada lead to begin by end of May

Near term signature with local production and engineering partners in US 

Representatives

Headquarters

Existing customers



Q1 2026 In Line With Business Plan Expectations

Source: Company information. (1) Total Order Backlog: Defined as the sum of Soft Order Backlog and Fixed Order Backlog. Soft Order Backlog: Defined as the expected value of active, unawarded bids and proposals based on management's probability of award within a defined assessment horizon and is calculated as the sum over 
identified opportunities of the estimated contract value multiplied by the Company's internally assessed probability of award; it excludes opportunities below internal probability thresholds (i.e. below 50%) and excludes unpriced options. Not included in Total Fixed Order Backlog. Fixed Order Backlog: Defined as the aggregate value, 
as of a reporting date, of all contractually signed delivery agreements resulting in firm net sales. It excludes framework agreements without call-offs, unexercised options, letters of intent, and non-binding indications, but includes advance payments or letters of credit not yet fulfilled. (2) Cash & Cash Equivalents less Interest-Bearing 
Liabilities 
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Total Order Backlog1

€376.8mn
Corresponds to >5x FY26 

Revenue Forecast

Net Cash2

€37.9mn

Expected H1 Net Sales

€24mn
Q1 FY26 €5.5mn

No interest-bearing 
liabilities, with full balance 

sheet repayment completed 



FY26 Guidance And Financial Targets
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Submarine Systems

Subsea Power

Subsea Communications 
and Data

70%

12%

18%

FY26 Group Targets FY26 Business Area Targets

Net Sales
€69mn - €71mn

Adj. EBIT
€17mn - €19mn

Adj. EBIT Margin
23.5% - 26.8%

FY26 M&A Update

Key target list 
developing 
positively

Target 
completion of 

next acquisition 
planned for 

H1 FY27

Source: Company information; Adj. EBIT (adjusted for IPO-related expenses and goodwill amortization)



Net Sales

Mid-Term Guidance And Financial Targets
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Gross Margin

Personnel Expenses

>€100mn

70% - 75%

<30%

Mid-Term Group Targets

Other Operating Expenses <13%

<3%

2%

CAPEX

D&A

Submarine Systems

Subsea Power

Subsea Communications 
and Data

55%

30%

15%

Mid-Term Business Area Targets

Source: Company information



Thank You For Your Time Today

▪ 2026 execution on track with clear line-of-sight to growth
Backlog conversion and program delivery underpin continued double-digit revenue trajectory with margin resilience 

▪ Structural exposure to durable defence and subsea digitisation tailwinds
Demand visibility supported by sovereign spending priorities and increasing complexity of subsea infrastructure 

▪ High-quality backlog de-risks near-term performance
Multi-year contracted revenues provide earnings visibility and mitigate short-term macro noise 

▪ Multiple near-term catalysts to drive upgrades
Program milestones, contract awards and pipeline conversion create asymmetry to the upside through 2026 

▪ Proven platform with disciplined execution and M&A optionality
Management track record supports continued integration-led expansion and strategic scaling opportunities 

13Source: Company information
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Q&A



For Further Questions, Please Reach Out To Our Investor Relations Team
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The Securities

ISIN DE000A421RZ9

WKN/security code A421RZ

Ticker symbol XK4

Type of shares No-par value bearer shares (ordinary shares)

# of shares 6,050,000

Reuters XK4.DE

Bloomberg XK4:GR

Main stock exchange Frankfurt Stock Exchange / Xetra

Segment Scale (Open Market)

19.05.2026 Cantor European Summit (Hamburg)

28.08.2026 Publication Half-yearly Financial Statements

22.11.2026 German Equity Forum (Frankfurt/Main)

26.04.2027 Publication Annual Financial Statements

June 2027 Annual General Meeting

Investor Relations Financial Calendar

Patrick Jacobs

VP Group Finance & 
Investor Relations

ir@gablergroup.com

+49 (0)451 3109 0

Source: Company information



Disclaimer

This presentation (including any printed or electronic copy of these slides, any oral presentation, the question and answer session and any written or oral material discussed or distributed at or in connection with the management presentation, the “Presentation”) has been prepared by Gabler Maschinenbau GmbH (the “Company” and, together with its 
subsidiaries, the “Gabler Group”) and is strictly confidential. By attending the meeting where this Presentation is made or accessing this Presentation, you agree to be bound by the following limitations. This material is provided in conjunction with an oral presentation and should not be taken out of context. It is being provided for informational purposes only 
and should not be relied on for any purpose. This Presentation does not purport to be a full or complete description of the Company or Gabler Group or its direct or indirect shareholders. This Presentation does not, and is not intended to, constitute or form part of, and should not be construed as, an offer to sell, or a solicitation of an offer to purchase, 
subscribe for or otherwise acquire, any securities of the Company, nor shall it or any part of it form the basis of or be relied upon in connection with or act as any inducement or recommendation to enter into any contract or commitment or investment decision or other transaction whatsoever. 

This Presentation is not directed at, or intended for distribution to or use by, any person or entity that is a citizen or resident or located in any locality, state, country or other jurisdiction where such distribution, publication, availability or use would be contrary to law or regulation or which would require any registration or licensing within such jurisdiction. 
Persons into whose possession this Presentation comes should inform themselves about, and observe, any such restrictions. Any failure to comply with these restrictions may constitute a violation of the laws of those jurisdictions. This Presentation does not constitute a prospectus in whole or in part, and any decision to invest in securities should be made 
solely on the basis of the information to be contained in a prospectus and on an independent analysis of the information contained herein. 

No representation, warranty or undertaking, express or implied, is made by the Company or any of its advisers, or their respective affiliates or any of their respective directors, officers, shareholders, employees or agents (“Representatives”) or any other person, and no reliance should be placed on, the fairness, accuracy, completeness or correctness of the 
information or the opinions contained herein, for any purpose whatsoever. No responsibility, obligation or liability is or will be accepted by the Company or any of its advisers or their respective Representatives or any other person in relation to any written or oral information provided in this Presentation. 

This Presentation is subject to updating, revision, amendment, verification, correction, completion and change without notice. In providing access to this Presentation, none of the Company or any of its advisers or their respective Representatives or any other person undertakes any obligation to provide the attendee or recipient with access to any 
additional information or to update this Presentation or to correct any inaccuracies in any such Presentation, including any financial or market data or forward-looking statements. This Presentation should be considered in the context of the circumstances prevailing at the time and has not been, and will not be, updated to reflect material developments 
which may occur after the date thereof. None of the Company’s advisors or their respective Representatives have independently verified any of this Presentation.

The Company has not decided finally whether to proceed with a transaction. Such a decision would be taken only after assessing a number of criteria, including feedback and prevailing market conditions. No orders are being taken at this time. Orders could only be placed and accepted during a formal offering period and only after a prospectus or offering 
circular had been made available. Any decision to purchase any securities of the Company in any offering should be made solely on the basis of information contained in any prospectus or offering circular that may be published by the Company in final form in relation to any proposed offering and which would supersede this Presentation in its entirety. If 
published, any such prospectus or offering circular would include a description of risk factors in relation to an investment in the Company. You should conduct your own independent analysis of all relevant data provided in any prospectus or offering circular and you are advised to obtain independent expert advice as to the legal, tax, accounting, financial, 
credit and other related aspects before making any investment decision.

The Presentation and discussion may contain forward-looking statements. These forward-looking statements can be identified by the use of forward-looking terminology, including the terms "plans", "targets", "aims", "continues", "believes", "estimates", "anticipates", "expects", "intends", "may", "will", "could" or "should" or, in each case, their negative, or 
other variations or comparable terminology. These forward-looking statements include all matters that are not historical facts. They appear in a number of places throughout this Presentation and include statements regarding the Company’s intentions, beliefs or current expectations concerning, among other things, the Company’s prospects, growth, 
strategies, industry and potential or ongoing acquisitions. By their nature, forward-looking statements involve risks and uncertainties because they relate to events and depend on circumstances that may or may not occur in the future. Forward-looking statements are not guarantees of future performance and the development of the Company’s prospects, 
growth, strategies, industry and the effect of acquisitions may differ materially from those made in or suggested by the forward-looking statements contained in this Presentation. In addition, even if the development of the Company’s prospects, growth, strategies and industry are consistent with the forward-looking statements contained in this 
Presentation, those developments may not be indicative of the Company’s results, liquidity or financial position or of results or developments in subsequent periods not covered by this Presentation.

Certain industry, market and competitive position data contained in this Presentation comes from third-party sources. Third-party industry publications generally state that the information they contain originates from sources assumed to be reliable, but that the accuracy and completeness of such information is not guaranteed and that the calculations 
contained therein are based on assumptions. While the Company believes that each of these publications, studies and surveys has been prepared by a reputable source, none of the Company, nor any other member of the Gabler Group, the Company’s advisors, or any of their respective Representatives has independently verified the data contained 
therein. In addition, certain of the industry, market and competitive position data contained in this Presentation comes from the Company’s own internal research and estimates based on the knowledge and experience of the Company’s management in the markets in which the Company and the other members of the Gabler Group operate. While the 
Company believes that such research and estimates are reasonable, they, and their underlying methodology and assumptions, have not been verified by any independent source for accuracy or completeness and are subject to change and correction without notice. Finally, market studies and analyses are inherently predictive and subject to uncertainty 
and not necessarily reflective of actual market conditions, are frequently based on information and assumptions that may not be accurate or technically correct, and their methodology may be forward-looking and speculative. Accordingly, reliance should not be placed on any of the industry, market or competitive position data contained in this 
Presentation.

This Presentation includes financial information based on the financial statements from Gabler Group which are prepared in accordance with generally accepted accounting principles of the German Commercial Code (“German GAAP”). Financial statements prepared under German GAAP may differ in certain material aspects, including the methodologies 
used to interpret underlying financial reporting as they relate to revenue recognition, from those financial reporting standards used under International Financial Reporting Standards. 

Certain measures of operating and financial data included in this Presentation have not been calculated in accordance with German GAAP or any other generally accepted accounting principles and are therefore considered “non-GAAP financial measures”. These non-GAAP financial measures may not be comparable to similarly titled measures presented 
by other companies, nor should they be construed as an alternative to other financial measures determined in accordance with German GAAP. You are cautioned not to place undue reliance on any non-GAAP financial measures and ratios included herein. Certain financial information in this Presentation (including percentages) has been rounded according 
to established commercial standards. 

This Presentation and any materials distributed in connection with this Presentation are not directed to, or intended for distribution to or use by, any person or entity that is a citizen or resident or located in any locality, state, country or other jurisdiction where such distribution, publication, availability or use would be contrary to law or regulation or which 
would require any registration or licensing within such jurisdiction. This Presentation does not constitute an offer to sell, or a solicitation of an offer to purchase, any securities in the United States. The securities described herein have not been, and will not be, registered under the U.S. Securities Act of 1933, as amended (the “Securities Act”), and may not 
be offered or sold in or into the United States, except pursuant to an exemption from, or in a transaction not subject to, the registration requirements of the Securities Act. In the United States, this Presentation is directed only at persons reasonably believed to be “qualified institutional buyers” as defined in Rule 144A under the Securities Act. 

This Presentation is for information purposes only and does not constitute an offering in the European Economic Area and the United Kingdom. This Presentation is only addressed to and directed at persons in member states of the European Economic Area and the United Kingdom (each a “Relevant State”) who are “qualified investors” within the meaning 
of the Prospectus Regulation (Regulation (EU) 2017/1129, in the case of the United Kingdom, as it forms part of domestic law in the United Kingdom by virtue of the European Union (Withdrawal) Act 2018) (“Qualified Investors”). In addition, in the United Kingdom, the information contained in this Presentation is being distributed only to, and is directed only 
at, Qualified Investors who are persons (i) having professional experience in matters relating to investments falling within Article 19(5) of the Financial Services and Markets Act 2000 (Financial Promotion) Order 2005 (the “Order”), (ii) falling within Article 49(2)(a) to (d) of the Order, or (iii) to whom it may otherwise lawfully be communicated (all such persons 
together being referred to as “Relevant Persons”). This Presentation must not be acted on or relied on (i) in the United Kingdom, by persons who are not Relevant Persons, and (ii) in any Relevant State, by persons who are not Qualified Investors. Any investment or investment activity to which this Presentation relates is available only to or will be engaged in 
only with, (i) Relevant Persons in the United Kingdom, and (ii) Qualified Investors in any Relevant State.

Access to this Presentation is being given in connection with a proposed meeting with the Company and no copy of this Presentation will be left behind after this meeting. By attending this presentation and/or accepting or reading a copy of this Presentation, you agree to be bound by the foregoing limitations and conditions and, in particular, will be taken to 
have represented, warranted and undertaken that you have read and agree to comply with the contents of this notice including, without limitation, the obligation to keep this Presentation and its contents confidential.
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W gabler.group

Oceans of possibility
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